POCCUVACKO-APMSIHCKMIA
YHUBEPCUTET
BU3HEC LLKOMA

IIporpamma Kypca

«YTIpaBlIeHue IpoJAKaMm»
Asrop: MBA 1o MexxayHapoAHOMY MapKeTHUHTY,

SKOHOMUCT (DKCIopTHaA AKazieMus), UHXeHep,
Mxutapsas Erume I'puropresuy

Epesan, 2020r.



Coaepxxanue

JaN 2 05 (0 1211070 UUTTTRTT TR 3
L (D07 T Dt 7 5y o Lo TP PSP 3
UTo CMOXKET CITyIIaTeNb OCIE MPOXOKACHUS JAHHOTO KYPCA . .reveerrerressresresseesresnesseessessesssessessnessessesssessenns 3
Pazgen 1. ®opmbl KOHTPOJISI 110 Kypcy. KpuTepun o1eHKH 3HAHUH, YMEHUH, HABBIKOB. .....ocviveesrireesveessieens 4
5 3 (N QR O )i (S 07 2 21 (S 18 o Lo PP PSP PR PSP 5
2.1, TEMATHUYCCKUU TIITAH KYPCRA -veuveeuvereateentesteassentesseessesteassesseassessesseansesseassessesseessessesssessesseensessesesssesses 5
2.2.  CaMOCTOSTENBHAS PAOOTA CITYIIATEIICH ...e.vviureseerresreesresresseessesseessesresseesresreessesresseesresneenesresneenrennes 6
P O ) < )Y (<) SO T TP TP PR PP 6
Pa3nen 3. Cnircok pekoMeHayeMOi OCHOBHOM M TOTIOMHUTENBHON JTUTEPATYPBL: ..evvevvvenriereenieenieesineninennnes 7
LY IR (5100502 (S Y 21 <) 027 = 1 (O SRS OPRTP 7

0) JIOTIOMTHUTETIBHAS JIATEPATYPA. -+ revverrerseesressesseessesseassesseaseesesseesssssessessseasesssesseaseessesseesssasesseensesseseesresses 7



AHHOTAIIUA

SBnsisich ONHUM W3 KIIOYEBBIX JJIEMEHTOB KOPIOPATUBHOrO Ow3Heca, YTpaBJICHHE
npoxaxamu (Sales management) mnpencraBiseT COOOH BaKHBIM KOMIUIEKC TPOILECCOB U
MEpOTIPUSITHI, HAMpaBICHHBIH Ha YCIeX, CTaOWIBHOCTh W TPBIOBUTBHOCTH KommaHuii. Kypc
MPEAOCTaBUT BO3MOXXHOCTb H3Y4YUTh IMPOLIECCHl MPOJAX Kak ILEJIOCTHYIO CHCTEMY, a TakKke
OCBOUTH METOJBI yNpaBIEHUS MpoaakaMu. B pamkax Kypca y4yaCTHHKH O3HAKOMSTCS TaKkKe C
TOYKaMH CONPUKOCHOBEHUS YIIPABJICHUS MTPOJAXKaMHU C IPYTUMU 3BEHbSIMH OU3HECa.

Hean u 3axa4u Kypca
- H3ydeHue OCHOBHBIX MTOHATHI, MOJICIIEH U CTPYKTYP CUCTEMBI TPOJIAK;
- @opMHpOBaHUE 3HAHUHI U HABBIKOB 110 YIIPABJICHUIO IPOAAKAMY,

- H3ydeHume MEXIUCHHUIUIMHAPHOTO B3aWMOJCHCTBHS YIPABICHHS TPOJAKaMH C TaKUMHU
JJIEMEHTaMU KOpIIOpaTUBHOTO Om3Heca kak Crparermyeckuii MeHeKMEHT (Strategic
Management), YmpasneHue B3aumMooTHomeHHsMU ¢ kiumeHTamu (Customer Relationship
Management), Ynpasnenue mapkerunrom (Marketing Management), YnpaBnenue OuzHec-
nporeccamu (BPM, Business Process Management)

Y10 cMOXkeT CaymaTesib MocJje NPOX0KACHUS JaHHOI0 Kypca:

- Ilomyuut 3HaHUS 00 OCHOBHBIX 3JIEMEHTaX U CTPYKTypax MpPOLECCOB MPOJAK;

- CMOXeT MpOU3BOIUTH aHAIIU3 CYHIECTBYIOIIUX MOJIEIEH MPOIIECCOB MPOJaxK U pa3padaThIBaTh
MEpONPUATHSI, HAPaBIeHHbIE Ha Y3PPEKTUBHOCTH CUCTEMBI MTPOIAK;

- Ilosyuut 3HaHMSA O B3aMMOJEHCTBUMH YIPABIICHUS IIPOJAXKaMU C IPYTUMH MOApa3AeICHUAMU
KOPIIOPAaTUBHOTO OM3HECa € IIeNIbI0 ONTUMAIILHOTO YIIPAaBICHHS BCEH CUCTEMON KOMITaHUH.



Paznen 1. @opmbl KOHTPOJIsS 0 Kypcy. Kpurepun oneHk 3HAHUN, YMEHUH,
HABBIKOB.

OueHrBaHUE 3HaHUN OCYILIECTBIISETCS B COOTBETCTBUM C CUCTEMOU U mikanoil oneHok MBA PAY.

HTOroBblii KOHTPOJIb.
Y CTHBIN/MTUCEMEHHBIN 9K3aMEH. YUUTHIBATHCS OYIyT CIEAYIONNE KPUTEPHH: MPUCYTCTBUE

Ha 3aHATHUAX, aKTUBHOCTH HaA 3aHATHUAX, CAMOCTOATCIIbHAsA pa60Ta, OK3aMCH.

Texkymuii KOHTPOJIb.
3aMEeTKM 10 OKOHYaHUM Ka)XJOHU JIEKIUHU C YYETOM CIIEAYIOUIUX KPUTEpUI: IPUCYTCTBUE Ha

3aHATUAX, aKTUBHOCTD HA 3aHATHUAX, CAMOCTOATCIIbHAA pa60Ta.

KomnoHeHTBI, Ipucyrcreue |AkTHBHOCTE Ha| CaMocTOSATE B Ax3amen | MTOTOBASI OLIEHKA
BJINSAIOIINE HA HA 3aAHATHAX™ 3AHATHAX™ Hasi padora/
HTOTI'OBYIO OLEHKY Jdomamnue
3agaHus™
(MOryT MEHAIThCS B
3aBHCHUMOCTH OT
JUCIMIIJIMHBI)
JIAHHBIE O CTYJIEHTE: 15% 15% 30% 40%|  Byxpennoe .
(UDO) BBIPaKECHHE 100%

* BbI MOKETE€ N3MEHUTH/100aBUTH MITH YOpaTh/ KOMIIOHEHTHI, BIUSIOIINE HA UTOTOBYIO OIICHKY, a
TaKXe YCTAaHOBUTH %o KaXJA0r0 KOMIIOHEHTA.



Pazgea 2. Coaep:kanue Kypca

OO6mass TpPyIOEMKOCTh Kypca (ayAHTOpHBIE 3aHITHsS) 0e3 ydyeTa CaMOCTOSTEIbHOMI
paboThl cTyaeHTOB — 30 aKaIeMHYCCKUX JacoOB.

2.1. TemaTuueckuii MJian Kypca

Tema 1. OcHOBBI cHCTEMBbI POAANK

3Ha4YnMmocCTb ynpas/sieHnA npoaarKaMmu B KOPNopaTMuBHOM 6V|3Hece, Bbi3oBbl 1 d)aKTOpbl ycnexa B cnucrteme
npoaax, onpeageneHme ynpasneHna npoaarkamm, OCHOBHbIe MOHATUA U 3/1eMeHTbl CUCTEMbI NPOoAdaXK.

Tema 2. CTpaTern4eckue 0OCHOBBI CHCTEMbI MPOAAXK

CTpaTeI’MFI npoaa*x, OCHOBHblE MmOo4eN I CUCTEMDBI NPOAaXK, CTPaTEr'M4EeCKOe NN1IaHNPOBaHUE NPOoAarKaMM.

Tema 3. IIponeccsl mpogax

Cuctema npoaK B 06LLel apXMTEKType KOMMaHUI, OCHOBHbIE MPOLECcChl MPOAArK, YYAaCTHUKM U POSU B

Cncrteme npogax, Lenesble rpynnbl KIMEHTOB, YNpPaB/1EHNE KaHa/laMU NPOo4daiK.

Tema 4. IIpoueccsl mpogax

OnepaTvBHOE NaHMpPOBaHME NPOAAXKaMK, «BOPOHKa» NPoAax, yrnpasjeHme 3aka3amu.

Tema 5. MOHMTOPHHI H ONITHMHU3ALUA CHCTEMbI NPOJAK

MOHMTOpMHF Cncrtembl Npogax, onTtTuMmmsauma CUCTEMbI NPOoAaXK, aBTOMaTu3auMAa B nNpoueccax npogax,

TeXHO/I0rn4yeCKmMe acnekKTbl ynpasaeHnA npoaarkamu.

Tema 6. Oprann3auMoOHHbIE ACTIEKThI CHCTEMBbI MPOJAAK

OpraHusauMoHHble U CTPYKTYpHble noAaxodbl K Mpoueccamu nNpoAak, MNOoCTaHOBKa 3afadyv  Aans
CamMoCTOATENbHOMN PaboThbl.

Tema 7. CamocTosiTeIbHAS padoTa

KEﬁC-CTaAM / npe3eHTaunn Ha OCHOBE TEMATUYECKUX MPAKTUHECKUX NPUMEPOB.



2.2.CamocTosiTe/IbHasi padoTa caymaTesei

Keiic.ctanu / moaroroBka npe3eHTauii Ha OCHOBE TEMaTHUYECKHUX MPAKTUUECKUX MPUMEPOB

Ketic-ctaan / npesenTaiins JOMHKHO OTBEYATH CIACIYIONHUM TPEOOBAHHSIM:

®dopmar: 3.5 crpaHull (He BKIIOYAs TUTYJIbHBINA JIUCT M CIUCOK JIUTEPATyphl), mpudt Times New
Roman, 12, MEXKCTpOYHBINA HHTEpBal — 1,5.
1. Conepxanue: BorsiBienue npoGieMbl U MOHUMaHUE MIOCTABJICHHOM 3a7auy, ONMCAHUE PELICHUs
MIOCTABJICHHOMW 3aJ]auyl M II1aroB Il BHEIPEHHUS pa3pabOTaHHOTO PELICHHUS.
2. CCBUIKH: TOYHOE yKa3aHHE CCHUIOK Ha BCE MCIIOJIb30BAaHHBIE MaTEPHUAJIbI.
3. Criucok nuTepaTypbl: B KOHLE padOThl HEOOXOIMMO YKa3aTh CHHCOK HCIIOJIb30BaHHOM
JUTEPATYPBI - YKA3bIBAIOTCSA TOJIBKO T€ HCTOYHUKH, Ha KOTOPBIE €CTh CChLIKA B TEKCTE.

IIpumepHnsbie Tembl Kelic-cTaam / npe3eHTanmi:
1. Opranusanus cucTeMsl IpoAaK

2. MOHHUTOPHHT CUCTEMBI POJAK
3. OnTUMH3aLus CUCTEMBI IPOAXK

2.3.9x3aMeH

VY CTHBIN/IMCHEMEHHBINA DK3aMEH.



Pa3nen 3. Ciucok pekoMeHayeMOil OCHOBHOM M ONOJHHUTEJIbHON JHTEpaTyphbl:

a) YueGHbIe MaTEPHAIBI

1. VdeOGHO-MeTOaUYECKHUE TPE3CHTAIINHI
2. Pexomenmanuu 00 OCHOBHOW JIUTEPATYPE MOCIEAYIOT HETIOCPEICTBEHHO BO BPEMSI 3aHITHI

0) /lonoJiHUTeIbHAA JIUTEpaTypa

1. PexkoMeHIauuu O JOMOJHUTEIBHOW JUTEpAType MOCIEAYIOT HEMOCPEICTBEHHO BO BpEMs
3aHATUH.
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